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1. BBEITEHHUE

Inbound-MapKeTHUHT - 3TO IIOIYYUBIIHWU PacCIpOCTPaHEHUE B
IIocjiegHee BpeMsi CIIOCOO IIPUBJIEYEHHUSI IIPeIioaraeMbIX
KJIMEHTOB C IIOMOIIBIO BOBJIEKAIOIET0 KOHTEHTA, HE CTOJIBKO
paccKas3bIBaKOILEro 0 MIPOAYKTE, CKOJIBKO II0JIE3HOTO
rmoTpedbuTenio. MMeHHO II03TOMY MHA4Ye 3TOT BUI KOMMYHUKAITUU
Ha3bIBAIOT «BXOOAINMM>» (IIE€PEeBOI aHTIMHCKOTr0 «inbound») umm

«BOBJIEKAIOIITNM MAPKETHHIOM>».

WpoeosmorudyeCKu W TEXHMYECKM STOT  CII0CO0
IIPOTUBOIIOCTABJIEH «UCXOOAIEeMY» MapKEeTUHIY, YTO OTPa3uJIoCh
B Ha3BaHWU: CJI0OBA C AQHTOHUMUYECKUMHU I[IpPUCTAaBKaMM
«outbound» m «inbound» MMeT TPOTUBOIIOIOXKHEIE 3HAUYEHUA.
BrmepBrie 0 HEM 3aroBopuiia oOpa3oBaHHasi B 2006 romy
aMepuKaHCKass KoMmnoaHuss HubSpot, KoTopasd 3aHHUMaeTCS
pa3paboTKON U M[OpodaxKeu IIporpaMM U IIPOOYKTOB IO
opranu3aiuu npomax. OcHoBaTenu Gupmbl bpaitan XannuraHd u
HOopmein IlIsH pemwunm T1[oKa3aTh MHUPY <«HEHaABA3YUBYHO»
pekiaMy, HHKaK He CBSI3aHHYI0 C email-pacceiikamy,
Tere()OHHBIMM 3BOHKaMHU M pa3fadel JIMCTOBOK, KOTOPHIE Majlo
TOTO YTO pa3gpaXalT KIHEHTOB, €Il€ W HEBBITOOHHL C
(bmHAHCOBOM TOYKH 3PEeHus, TaK KaK He 3alOMHHAIOTCSI
IIOIb30BATENISIM M «TEPSAITCS» HM3-3a HEHYXKHOCTH HMH(pOpMaInuy,

comepzKallencs B HUx'.

! ReSonate. YTto Takoe nHOayHO-MapKETUHT?
(https://www.resonatehq.com/inbound-blog/chto-takoe-inbound-marketing;
maTa obparmenus: 25.12.21)



https://www.resonatehq.com/inbound-blog/chto-takoe-inbound-marketing

OcHOBHOM mponykKT ¢upMel - HubSpot CRM? - 3T0
ImporpaMMa, KaK BHOHO K3 Ha3BaHHUS, OTBedalwmas 3a
ynpaBjieHne B3auMooTHomeHuu ¢ KnueHTaMu (CRM - Customer
Relationship Management). B I1eJI0M, BEICTPaAWBaHUE
ITO3UTUBHLIX, B3aMMOBBITOOHLIX OTHOIIEHHN C KJIHEeHTaMu -
OCHOBHasl wuaesd inbound-mMapkeTwWHIra, e€ero wuOeoJIOoTruYecKas
KOHLlenuus. MHTepecHO, 4YTO [OJisd OOCTUXKEHHWS [OaHHOU Lelu
MOTYT MCIOIb30BaThCs pa3HbIEe CPeACTBa (Haxke email-pacChInKy,
IIPOTUB KOTOPHIX M3HAYAJIbHO ¥ BRICTYOUIU Pa3pabOTYUKU
OAaHHOTO HaIlTpaBJIEeHUsI) - TJlaBHOe, 4YTOOBI caM peKJIaMHBIEe
IMPOOYKT OB IIOJIe3€eH ayOUTOPUM U BBEI3BIBAI Yy HEE
IIOJIOKUTENbHEIE 3MOIMU. B 3TOoM paboTe OymeT paccMOTPEHO,
KakK inbound-MapKeTHHT HCIIOJIL3YETCS Ha IIPaAKTHUKE U IIOYEMY B

IIOCIeIHUE TOIObl OH MpeBanupyeT Hapg outbound-mMapkeTuHTOM.

2. OCHOBHAMA YACTD

2.1. Inbound-MapkeTuHra Kak B KOHTEHT-MapKEeTHHIa

3aMOTHBUPOBATh IIE€PCIIEKTUBHOIO IIOKyHaTens Ha
COBEepIIleHNEe eONHOPAa30BOM IIOKYIIKM, KaK ITPaBUJIO, HE OYEeHb
CI0KHO. JIOCTAaTOYHO BHIUTU Ha ayAUTOPUIO, 3aMHTEPECOBAHHYIO
B COBEPHIEHUHU ONPENeIEeHHOr0 NeMCTBUS, pacCKa3aTh UM O CBOEM
TOBape M MOMOYb COBEPIINTH ITOKYIKY. Hampumep, Takas cxema
CKOpee Bcero cpaboTaeT, eCliu B MHTEPHET-Mara3uHe 4YeJIOBEKY,
TOJILKO YTO 3aKas3aBIlleMy TejedoH oIpeneyeHHON MOIesn OymyT
PEKOMEHO0OBAaTh COMNYTCTBYIOIINE TOBAPHl: YeXOJI, 3apsagHoe

YCTPOMCTBO, 3aUIUTHYIO IJIEHKY ¥ T.O. OOHAKO [JI BRICTPAUBaHUA

2 ReSonate. Tlonuei#t 0630p Ha HubSpot CRM 2021
(https://www.resonatehq.com/inbound-blog/complete-hubspot-crm-2019-
review; gaTta obpamienus: 25.12.21)



https://www.resonatehq.com/inbound-blog/complete-hubspot-crm-2019-review
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OONTOCPOYHBIX  OTHOWIIEHWH C  KJIUEHTOM  HeOOoCTaTO4YHO
pa3MeCTUTh peKjIaMy B HY>KHOM MeCTe, OCOOEHHO eClii pedb
HIOET O JOporuX ToBapax. ToT ke TernedOH UYeJIOBEK He CTaHeT
IIOKyNaTh JHUMIb IOTOMY, YTO «IIPOCTO YBUMOEN OOBSBIEHHE», OH
3ax04YeT 3auWThH Ha CauThl HECKOIbKUX (UPM, IMIPOYUTATh
CpPaBHUTEJIbHBIE XapPaKTEPUCTUKU Pa3HBIX Moaesjield, HU3y4YUThb
9KCIIEPTHOE MHEHMWEe U JIMIIb I0CJjie 3TOro OyAaeT IpPUHUMAaTh
pemieHue. bosiee TOTro, IpU MOCHIEOYIONIUX CUTyallUsIX C BEIOOPOM
HOBOTO TesjiepOoHa OH OyHeT YYMTHIBaTh yKe HUMEIOIIUNCS OIIBIT
B3aMMOOENCTBUS HE TOJBKO C IIPUOOPETEHHBIM TOBApPOM, HO U C

pupmMoO-IPON3BOOUTENIEM UJTH TOCTABIIHUKOM.

[IpenMylIeCTBO KOHTEHT-MapKEeTUHIa 3aK/Il04yaeTCsa KakK pa3 B
TOM, 4YTO OH HalleJIeH Ha BbLICTPaWBaHUE IIO3UTUBHBIX U
OOJITOCPOYHBIX OTHOIIEHUM C KJIMEHTaMH, B KOTOPBIX KOMIIaHUS-
IIpodaBel] BBICTYIIAET [JI IIOKyHaTeNlss OPYroM, COBETYHUKOM H
skcnepToM B omHoMm nuiie’. Uccnemoanue Content Marketing
Institute mokasasyio, 4TO IJIaTHas IIOMCKOBasA peKjlamMa B 3 pasa
yCTyIIaeT KOHTEHT-MapPKETUHTY I10 reHepamnuu
3aMHTEPECOBAHHLIX IIOJIb30BaTeled - «JIUOO0B». JTO XKe
HCCJIefoBaHue IIOKa3klBaeT, 4yTo 86% B2B-koMmaHUM UCHOIB3YIOT
KOHTEHT-MapKEeTUHT OIS YBEeJIMYEeHHUS YPOBHS OCBEOOMIIEHHOCTHU
o OpeHme, u 79% - YTO MCHONB3YIOT 3TOT CIIOCOO OJII O0ydYeHHUs

CBOEI ayIUTOPHUH B MOJIb30BAHUU HOBBEIM IIPOIYKTOM®.

*T'yceBa E.C. KOHTEHT KakK OCHOBHOU MHCTPYMEHT OHJIaUH-KOMMYHUKAIIUU C

notpebuteneM. (https://cyberleninka.ru/article/n/kontent-kak-osnovnoy-
instrument-onlayn-kommunikatsii-s-potrebitelem; maTa obpaleHus:
25.12.21)

* B2B-journal. Pe3ynbTaTh uccinegoBanus Content Marketing Institute
(https://b2b-journal.ru/research/rezultatyi-issledovaniva-content-marketing-

institute-pokazali,-dlya-kakih-czelej-b2b-kompanii-ispolzuyut-kontent-
marketing; gata obpartenus: 25.12.21)
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Kak moka3blBaeT HCCIIeJOBaHMWE, OXOTHEE BCEro KOHTEHT-
MapKeTUHI  HCIIOJIb3YeTCd MMEHHO Ha IepBBEIX IJTallax
«3HAKOMCTBa» C ILeJIeBOM ayOouTopueu, 4YTO IOJIHOCTHIO
COOTBETCTBYET 3ajjavyaM inbound-mapkeTuHra: IIPUBJIEYb
BHUMaHMUe IIpefrnojlaraeMoro II0jJb30BaTeisi, BOBJIeYb €ro B
oO1IeHre C KOMIIaHWEN ¥ MBICTIEHHO IIOOTOTOBUTH K COBEPIIEHUIO

ITOKYIIKH.

2.2. MeTtoasl inbound-mapkeTuHra
Kak OBIJIO CKa3aHO BHIIIE, OJI PaOOTHI C LIeJIEBOU ayOqUuTOpueEn
O4YeHb Ba’XHO BBICTPOUTH ITO3UTUBHLIE OTHOIIIEHUS C KINEHTaMMU.
TONMBKO TaK MOXKHO JMOOUTBHCS TOTO, UTO CTaphle KJIHMEeHTHl HAUHYT
PEKOMEH0BaTh TOBApP MU YCIYI'y HOBBIM II€PCHEKTUBHBIM
KJIMEeHTaM, Cco3JaBasi OSTHM CaMOIIOAOEPXKUBAIOIIUKUCT IIUKII
IIPUTOKa ayguTopuu. [laHHBIM MexaHuU3M (CM. mpuioxenue 1)

inbound-MapKeTHHra COCTOUT U3 TPEX CTaOUM:

1. IlpuBneuyenue (attract) - BBl CTaHOBUTECHh KOHCYIbTAHTOM [IJIS
IIPEIoIaraeMoro NoKyIaTenas M pacCKa3blBaeTe eMy O BBITOfiax
ToBapa. Ha paHHOM 3Tarme 0COOeHHO BaXXHO IIOKal3aTh CBOIO

HaJIé}KHOCTB, SKCIIEPTHOCTD, 3aCTaBUTh JOBEPUTHCA.

2. BoBneueHune (engage) - O3HAKOMJIEHHE TIEPCIIEKTUBHOTO
IIOKYyIIaTessI C BalllUM TOBApOM, KOTOPHIM MOXKET CIIOCOOCTBOBATH
pelieHno MOpobsieM KJMeHTa, O KOTOPBIX OH paccKal3al Ha

InpegbeigyiieM 3Talle.

3. Boctopr (delight) - okxasaHue momolx“ BO BpeMs M IIOCIe
COBEpIIEeHUS IOKYNKU OIS MPOOOJIKEHHUS B3aWMOBBITOOHOTO

COTPYOHUYECTBA.



[Tpu momkHOM paboTe 3TOT0 MexaHu3Ma U ITPAaBUIILHOM
BHICTPAMBAHUM  OTHOIIEHUM C  KJIMEHTOM  II0JIb30BaTeJlH,
IpolIenmniie 4Yepe3 Bce 3 CTagud CaMU  CTAHOBSITCS
KOHCYJIbTAHTaMH, CIIOCOOHBIMU PEKOMEHIOBATH TOBap

INEePCIIEKTUBHBIM ITOKYIIQaTEJIsAM.

[Ipu STOM MeETOABI, UCIIOJIb3yEeMEIE ClielfhanucTtamMu inbound-
MapKeTHHTa IMPaKTU4YeCKN He OrpaHUYeHBl, KaK He OTrpPaHUYeHE
1 ¢QopMaThl OOHECEHUS OO0 IIeJIEBOM ayOUTOPUM IIOJIE€3HOU
WHpOpMAllMd O MPOAYKTE M TOBAPHOM KaTeropuu B IIeJIOM. TeMm
He MeHee, TPAOUIMOHHO pedyb HUAET 00 MNHCTPYyMEHTax
npoaBuxkeHuss B cdepe digital, Takux Kak BegeHue OJIOTOB U
aKKayHTOB B COIIMAJIbHBIX CEeTAX, KOHTEKCTHasA peKiaMa,
IIOOTOTOBKa oOOydYarmwInuxX U600 MHGOPMAIIMOHHBLIX MOOKACTOB U
BugeoMartepuanoB, SEO-mpopBuxkenume. HMMeHHO 3TH CIIOCOOHI
BBLI3BEIBAIOT HAMOOJIbIIIEE TOBEPUE YV COBPEMEHHELIX IT0JIb30BaTEIIEH,
ITPOBOMSINNX OOJBIIYI0 YaCThb CBOOOJHOTO BpPEMEHU B CETHU

HMHTepHEeT, 1 IPollle BCero MOBHIIIA0T y3HaBaeMOCTh OpeHa.

2.3. I[IpuMmepsbI uCO/IL30BaHus inbound-mapkeTuHnra
[I[puMepoM YCIIEMIHOM WHTerpauuu MeTomoB inbound-
MapKeTHUHTra B OM3HEC-CTPaATerui0 KOMIIAHUU MOXKET SIBISTBHCS
6aHK «TuHBKOD(D», KOTOPEIM BeOET MHTepHeT-XKypHan «T - 2K:
JKypHaAjJ TPo Balmu OeHbru»®. Ha maHHOM mimaTdopMme
pPacCIIOIOKEeHBl CTaThbM, KOTOPHIE [HOajieKo He Bcerga HMeIoT
OTHOIIEHNWE K HEIOCPeOCTBEHHO ToBapaM U  yCIyram,

mpenjaraeMex OaHKoM. Hampumep, Ha caiiTe pacliojaraioTcs

s T - 2K: xkypHan npo Bamu geHbru (https://vk.com/away.php?

utf=1&to=https%3A%2F%2Fjournal.tinkoff.ru%2F; naTa obpaiieHus:
25.12.21)
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TaKue CTaTbUd KaK «MOXKHO JIM IIOJIY4YUTh T'PAHThI OT IOCygapCTBa
Ha OTKPBITUE CBOEro mpeno?» umm «Kak CHSITb oduc?» (cm.
npunoxenue 2). C omgHOM CTOPOHHBI, B JAaHHBLIX MaTepHualax HUKaK
He durypupyer nponykr «TuHbkKodpd», Cc mpyrou - 0OaHK
3aTparuBaeT TEMBI, MHTEPECYIOIINEe TUINYHOT0 KIINeHTa (PUPMEI -
Ha4YMWHAIOIEero NpearpruHuIMaTensi, KOTOPLIM X04eT OTKPHITh CBOE
Oeno, HO CIepBa He pellaeTcs Hu3-3a OOJIBIIOTO0 KOJIMYEeCcTBa
BOIIPOCOB - B MEPBYI0 odepenb (pUHaAHCOBLIX. B maHHOM Kelice
«TuHBKOM(G>» BBICTYIAEeT 3SKCIIEPTOM, KOTOPBIM KOHCYIBTUPYET
MoJiomoro Ou3HecMeHa. [IpyM 3TOM HEKOTOpPOE OTCTYIUJIEHHE OT
TE€MBI ¢mHaHCOB IIOKa3bIBaeT OTKPBITOCTH OaHKa K
COTPYOHUYECTBY M TOTOBHOCTH IIOMOraThb CBOMM KJIMEHTaM B
caMbIX Pa3HBIX BOIIPOCax, a He TOJIbKO COBepIIaTh (pMHaHCOBHIE
orepanuu, Kak gpyrue OaHKH. Tak C IIOMOIILI0O BEeOEeHHUS cauTa
«TuHBKO(G>» HEe TOIBKO IIOMOTaeT CBOUM KJIMEHTaM NOPUHATH
pellleHre, HO W NOOYEPKUBAET OOHY M3 OCHOBHBIX YEPT CBOETO
IMO3UIIMOHUPOBAHUS - THUOKOCTh, MOOUJIBHOCTB, OTKPBITOCTHL K

OUaJIory.

Emle ogHUM OpPUMEPOM yOAa4YyHOTO HCIIOJIb30BaHUSA METOMOOB
inbound-mMapkeTuHra B OM3HEC-CTpaATeruu KOMIIQHUHU SBJISETCH
BegeHune Instagram-akkayHTa CeTH Mara3mHoB «M.Bupmeo».
[ToMUMO HETOCPENCTBEHHOM PEKJIaMbl TOBAPOB U COOOIIEHUSIX O
CKMOKaX, B aKKayHTe TaKxXKe IPUCYTCTBYyeT MHMOPMAIIMOHHBLIN U
y4eOHBII KOHTEHT, HUHTEePEeCHBIM aygutopuu «M.Bumeo» (cMm.
npunoxenve 3). Hanmuume TakKuxX IIOCTOB, BO-TIEPBBIX, OejIaeT
KOHTEHT 0o0Jjiee pPa3HOOOpa3HEIM, BO-BTOPHIX, IIOKA3LIBAET
«XapakKTep» MarasvHa ¥ er0o 3alHTEepPeCOBaAaHHOCThH B OOILEHUU C

KIIMEeHTaMH.



3. BAK/IIOYEHUE

Inbound-mMapKeTUHT - OTJIMYHBLIA CIOCOO 3aMOTHMBUPOBATH
IIeJIEBYI0 ayOUTOPUIO COBEPIIUTH IMOKYNKY, €CIN pedb He HUOET O
TOBape C O4YeHb HHU3KUM YEKOM HJIM O €OWHOPAa3LIBBEIX MMPOdaXKax.
HaHHBIM crmoco0 He [aéT MOMeHTalbHoro 3ddeKTa, HO 3aTo
merictByeT 0oJjiee KayeCTBEHHO U [OOJTOCPOYHO, TIIOMOras
BLICTPAUBaTh [JIMTEJIbHBIE ¥ [JOBEPUTEJIbHBIE OTHOIIEHUS C
ejeBou aygutopueu. HeHaBA34YMBOCTh peKJlaMbl B COUYETaAaHUU C
IIOCTOSTHHOM IIOMOINbIO KIJIIMEHTY II03BOJISET PeKIaMOOaTeJlio
3aHSTh MECTO «3KCIIepPTa-KOHCYyJIbTaHTa», K MHEHUIO KOTOPOTO
OyOoyT mnpuciaymuBaThbCsi. HMMeHHO mno3ToMy MeTonabl inbound-
MapKeTHWHTra Haubojiee TONMYISAPHBI CPEeOU «CEPLE3HBIX» (UPM:
KOHCAJITUHTOBHIX IIEHTPOB M 0AaHKOB, pPa3pabOTYMKOB IIPOTpPaMM,

HpOHSBOJIHTGJ'IGfI TEXHUKHU U TaK OaJliee.

['pamMOTHOE MCHOONIb30BaHME inbound-MapKeTWHra IIO3BOISAET
Cco3IaTh JIOSNIbHYIO KJIMEHTCKYIO 0a3y, C KOTOPOM BIOCJIEACTBUU
Oymer ymoOHO paboTaTh C TOMOIIBID MOPYTUX PeEKJIaMHBIX

CTpaTeruu.
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5. IIPUJIO2KEHUE

[Ipunoxenue 1.
CriocoOblI ITPUBIeYEHUS ayaUTOPUM B inbound-MapKeTHHT.

HWctounuk: HubSpot. Yto Takoe BXOOAIIUNM MapPKETHHT?
(https://vk.com/away.php?utf=1&to=https%3A%2F

%2Fwww.hubspot.com%2Finbound-marketing; mata obpaleHus:
25.12.21)

1. Attract: drawing in the right
people with valuable content and
conversations that establish you
as a trusted advisor with whom

they want to engage.

2. Engage: presenting insights and
solutions that align with their pain
points and goals so they are more

likely to buy from you.

3. Delight: providing help and
support to empower your

customers to find success with

their purchase.

[Ipunoxenue 2.
Cratpa «T - 2K: KypHan npo Bamu geHbru» «Kak cHITh opuc?>»

HcTouHUK: https://vk.com/away.php?utf=1&to=https%3A%2F

%2Fyandex.ru%2Fturbo%2Fjournal.tinkoff.ru%2Fs%2Farenda-
ofisa%?2F; maTa oOpalenus: 25.12.21



https://vk.com/away.php?utf=1&to=https%3A%2F%2Fyandex.ru%2Fturbo%2Fjournal.tinkoff.ru%2Fs%2Farenda-ofisa%2F
https://vk.com/away.php?utf=1&to=https%3A%2F%2Fyandex.ru%2Fturbo%2Fjournal.tinkoff.ru%2Fs%2Farenda-ofisa%2F
https://vk.com/away.php?utf=1&to=https%3A%2F%2Fyandex.ru%2Fturbo%2Fjournal.tinkoff.ru%2Fs%2Farenda-ofisa%2F
https://vk.com/away.php?utf=1&to=https%3A%2F%2Fwww.hubspot.com%2Finbound-marketing
https://vk.com/away.php?utf=1&to=https%3A%2F%2Fwww.hubspot.com%2Finbound-marketing
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X X102 journal.tinkoff.ru :
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Kak cHaTb oduc
YT06bI CO AHA He MocTy4anu

el Koponb

i

Hu oguH Mot 3HakoMbIA NpeanpuHUMaTeNb
He CMOr HOPMaJibHO CHSITL OQHUC C NEPBOro
pasa.

OfMH CHAN NOMeLLeHUe «3a KOMenKu»

W NNaTUT TPOWHYIO LIEHY 3a yBOpKY,

OT KOTOPOW HeNb3d OTKasaTbcA. [pyron
peLunn NognucaTh Aorosop Kak-H16yab
NoToM, @ Yepes Nonrofa ero Belly BbIHECTN
Ha ynuuy 6e3 06bACHEHNS MPUYUH.

K TpeTbemy B opuc npmxogmTt co6CTBEHHMK

< ”n & O

Il O

[Ipunoxenue 3.
[IpuMepH! 10CTOB B Instagram cetu Mara3uHoB «M.Bugeo»

HctouHuK: Instagram cetu MmarasmHoB «M.Bugeo»
(https://vk.com/away.php?utf=1&to=https%3A%2F

%2Finstagram.com%2Fmvideo ru%3Futm medium
%3Dcopy_link; mata obpamenus: 25.12.21)



https://vk.com/away.php?utf=1&to=https%3A%2F%2Finstagram.com%2Fmvideo_ru%3Futm_medium%3Dcopy_link
https://vk.com/away.php?utf=1&to=https%3A%2F%2Finstagram.com%2Fmvideo_ru%3Futm_medium%3Dcopy_link
https://vk.com/away.php?utf=1&to=https%3A%2F%2Finstagram.com%2Fmvideo_ru%3Futm_medium%3Dcopy_link

Y W
HpaeuTca: 59

mvideo_ru C kaknm nogapkom HoBbIn rog,
BCTPETHLUb, C TaKUM €ro 1 npoBeAéws! &

Cpenait Tak, 4ToGbl TBOM GNM3KME NOAYHMAK
XenaHHble noaapku. BcnomMHu 06 1x Bkycax 1
yBrneuyeHusx. A utobbl Tebe 6bino Ha uTo
OpUeHTUpOBaTLCA, cenanu Ase noabopku no 30
MAEH HKEHCKNX M MYKCKUX NOAapKOB. Mwm no
ccbifke B Wwanke npoguns!
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